


NEWS FLASH! 
We now have 9”x12” 
full color, very profes- 
sional looking adhesive 
stickers you can apply 
to an existing newsrack 
(if you have one) to 
cover the name of any 
paper previously on 
the rack. This beautiful 
sticker sign can also be 
vepeneeneee placed on a store win- 
Americal dow or anywhere you 
Free Press want people to know 
pea AFP is on sale. Just $1 
each—our cost. 








Newsracks Can Do 
the Job for You—Even 
When Yow’re Not There! 


Professional Newsracks 


Now Available for 
AFP Distributors! 


ow you can purchase a high-quality, long- 

lasting metal newsrack—at cost—from 
American Free Press. This newsrack (the TK- 
33CT Tabloid rack) has a mechanism for altering 
the cost of papers up to $1.25. It’s loaded with 
special features including: a non-tip safety base; 
galvanized metal; hinged 12-gauge armored 
housing; elevator shelf; tabloid-sized door; vandal 
guard thick plastic window; 11” x 16” top load 
card holder; plastic paper holder; chain holes in 
back; stainless steel hardware; removable cement 
base tray; a five foot chain or five foot security 
cable or wedge anchor bolts for security. Each 
newsrack is in vibrant “flag” blue with the 
American Free Press logo silkscreened in perma- 
nent paint on the sides and front. Your cost is our 
cost: Just $302 plus shipping & handling 





Distributor Sales Tips 


¢ Once you are assigned your distributor number, 
have a rubber stamp made. Stamp any return sub- 
scription coupons found in the pages of American 
Free Press. That way, if you leave a sample of the news- 
paper at a location and someone subscribes, we will 
have your distributor information and can credit your 
account. You’ll be able to make money even when 
you’re not there! 


* Leave copies of AFP at neighborhood shops where 
people congregate. Beauty parlors, barber shops and 
churches are just a few suggestions. That way people 
will have time to browse through the paper without 

pressure. 


¢ Display the paper at county fairs and patriotic rallies. 
There you will find like-minded people who are open 
to real news as found in American Free Press. 


° Be on the lookout for patriot meetings in your area. 
If you like, we can help you make arrangements for 
materials to be delivered if you acquire a booth to dis- 
tribute newspapers and offer subscriptions. 





AFP! Veh) American Free Press 


AMERICANS KEPT IN DARK 
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American Free Press 


1433 Pennsylvania Avenue SE 
Washington, D.C. 20003 
202-544-5977 Ext. 117 








ONE 


Person 
Can Make a 


Difference! 


Become a Distributor for 


American Free Press today! 


You'll be helping spread the truth to 

your fellow citizens in need. Find out 

inside how you can help America and 
make money at the same time. 


American Free Press Distributor Sales Program 





he American Free Press Distributor Sales Pro- 

gram enlists the aid of patriotic citizens across 

the United States (and 23 other countries) to 
help spread the voice of truth about our world. Just one 
person can make a difference. This ever-expanding num- 
ber of amazing Americans has grown to a small army of 
2,000 dedicated patriots who get the word out to many 
thousands of readers every week. Believe it or not, how- 
ever, many areas in America still remain under-represent- 
ed; there are millions of people who desperately need the 
vital information found only in the pages of American 
Free Press. 

When you become an American Free Press distributor 
you will be given incentives and rewards for your work in 
addition to the money you will make. 

Here are just a few of the benefits: 

e Papers come each week to your home or business; 

e You keep 50% of every subscription sold; 

e Attractive premiums for new subscribers; 

e Sales aids for fairs, rallies, conventions and festivals; 

e A monthly distributor newsletter containing selling 
tips, inexpensive specials and other important news; 

e A sturdy cardboard table-top point-of-purchase dis- 
play box; 

¢ Access to all of our special investigative reports; 


e FREE back issues, at your request, to sell or use as 
samples—all you pay is shipping & handling; 

© Quick and easy payment with Mastercard and Visa 
if desired; 

e Distributor business cards; 

e You can also purchase coin-operated newsracks — 
at cost—that will sell the papers while you’re not even 
there. Just give us a call and we can arrange for you to 
receive one. (See inside panel of this brochure.) 

e And more! 

Seniors, entrepreneurs and students all find selling 
American Free Press fun, informative, rewarding and 
profitable. America needs you. Join the ranks of dedi- 
cated professionals. Support our First Amendment 
Rights. Spread the truth. 

To become an American Free Press distributor follow 
the instructions on the panel below. It could be the start 
of something BIG! 


Our circulation manager, Lois 
Hodges, is ready to give you the 
back-office support you need to 
make your distributorship fun 
and profitable. Just call her 
today at 202-544-5977 with 
any questions or comments. 





How to become a Distributor for American Free Press: 


Let us send you 5 or more copies of American Free Press. Becoming an 
AFP distributor is as easy as 1-2-3. All you have to do is: 


Request Form Enclosed. 

Start by filling in the number of 
AFP issues you want to start with for 
sales or samples. (Minimum 5 copies 
weekly.) In about three weeks, you 
will start to receive papers. You will 
be billed monthly at the low rate 
indicated. 


l Fill out the Distributor 


Sign the Form. 

We ask that you enclose pay- 

ment if you would like 50 or 
more copies per week. Remember to 
give your Mastercard or Visa num- 
ber plus expiration date if you wish 
to pay by credit card. You may with- 
draw from the program at any time. 


Form in the return envelope 
supplied and mail. 
In two or three weeks, look for 
everything you need to start selling 
American Free Press to arrive in 
your Distributor Sales Kit. It’s 
that easy! 


3 Place the Distributor Request 


Here’s an Exciting New 
Sales Program for Our 


Distributors! 





install our distributors as official advertising sales agents. And 
we’ve made it simple too. There are three ways you can help 
AEP increase adverting revenue and make money for yourself. 


r he publishers of American Free Press have authorized me to 


Option 1: Buy an ad and sell your own product. It can be a 
book or a video, a wooden gun cabinet or vitamin supplements—any 
product you think would be of interest to AFP readers. (Request a 
Rate Sheet from us when you are ready.) As a first-time advertiser 
and a distributor, we will give you a very good discount on the price. 
Buy an ad at this discounted rate and give it a try. After you get your 
sales results, you can decide if you’d like to advertise again. 


Option 2: Buy an ad for your business and write it off your 
taxes. For instance, a concrete company in Wisconsin took the entire 
back cover of The Birch Society’s New American magazine to dis- 
play pictures of their trucks and mixing apparatus. Obviously, most 
readers are not in the market for concrete in Wisconsin. Yet the con- 
crete company wrote off the entire $2,000 cost of the ad on its 
taxes—effectively making the federal government pay for the ad! 


Option 3: Sell display advertising. This is the option for those 
who really want to make money. AFP is ready to pay top commis- 
sions on your sales figures—20 percent the first time the ad runs and 
10 percent every time thereafter. What you have to do is find people 
with products of interest to AFP readers. One advertiser reported 
recently that he had sold over 400 sets of a three-book package on 
the American education system for $19.95 per set. The cost of the 
ad was about $1,200. Do the math . . . that’s $7,980—and those 
kinds of results are not unusual. The point is, for the right guy, 
you’re doing them a favor, increasing their business and revenue. 


And here’s the really great part of sales Option 3. Every time you 
send that repeat ad in, you'll also get a commission. If that advertis- 
er decides to run his $1,200 ad ten more times, you make $120 
more each time—and you didn’t have to do a thing after the first sale 
except call our advertising manager and tell her to run the ad again 
and in what issue. We handle everything else. Of course, you don’t 
get paid until we get paid, but payment will come promptly. Note: 
This arrangement does not apply to Classified Advertising. 

If you have any questions at all, feel free to contact me directly 
with those queries. After we talk, Pll let you talk with Jim Cox (our 
business manager), Paul Angel (advertising production manager) or 
Sharon DeWitt (our advertising manager) if you'd like. 


—LOIS HODGES 


